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B YCJI0OBUAX BBICOKOI KOHKYPCHIIMN W II€PEHACBINIEHHOCTH MEIHUaIIpOCTpaHCTBa TpaJduliu-
OHHBIE PEKJIAMHBIE MOJEH TePAIOT 3PPEKTUBHOCTD, UYTO JiejIaeT TeMy OCOOEHHO aKTYaJIbHOM.
BpenjaM cranoBUTCH HEJIOCTATOYHO MPOCTO MHGPOPMUPOBATH MOTPEOUTENA- HEOOXOIUMO BO3-
JIEiCTBOBATEL HA €r0 SMOIUHU U MoBejeHre, (hOPMUPYST YCTOWUUBbIE YCTAHOBKH.

Nutepec K Teme cBg3aH ¢ T€M, 9TO COBpEMEHHAsl pekjiamMa Bcé [alre paboTaeT KakK ICHXO-
JIOTUYECKNI MeXaHW3M, BJIUAIONNI Ha BOCIpHUATHEe U BbIOOP ayguropun. Ona dopmupyer He
TOJIKO 3HAHWE O MPOJIyKTe, HO M IMOTPEOUTETHCKIE CTEPEOTUIIBI, KOTOPBIE OIPE/IESIIOT TOITO-
CPOYHOE TOBEJIEHUE.

AKTyaJbHOCTD UCC/IEJIOBAHUS YCUIMBACTCA TEM, UTO PEKJIAMHOE BO3JIEHCTBUE BBIXOJIUT 34
PAMKH PAIMOHAJILHOIO YPOBHS U 3aTParuBaeT [VIYyOMHHBbIE CTPYKTYPbI COZHAHUSA. DTO Je/IaeT
peKJIaMy MOIIIHBIM WHCTPYMEHTOM BJIMSHUS, CIIOCOOHBIM (DOPMUPOBATH OTHOIIIEHNE K OpeHIaM
Ha yPOBHE 3MOIMNA M acCOIMAI.

Ocoboe 3naveHne TeMe NpuIaST pa3sBUTHE HEHPOMapKETUHTA, KOTOPBIN n3ydaer Gecco3na-
TeJIbHBbIE peakiuu norpeduresieit. VcciaenoBanus moka3bpBaOT, 9TO OOJBITUHCTBO PEIIeHuil O
IIOKYIIKE IIPMHHUMAECTCA Ha II0JCO3HaTC/JIbHOM YPOBHE, 9TO J€JIaCT IICUXOJIOTMYCCKUE TPUITEPbI
KJIFOYEBBIM MHCTPYMEHTOM COBpeMeHHOﬁ PEKJIaMBbI.

I/IHTepeC K TeMe TaK2>Ke CBA3aH C TeM, 9TO 3IMOINOHAJIbHBIC peaKIIN1, BHUMaH1e 1 3allOMHa-
HHUE OKa3bIBAIOTCs OoJiee BaKHBIMU (DaKTOpPaMu BbIOOpA, 9€M PAIMOHAJIBHBIE APTYMEHTBI. DTO
MEHSET TOJIXO0JI K TIOCTPOEHHUIO PEKJIAMHBIX KOMMYHUKAIIHIA.

JlonoTHITeTbHYI0 aKTYAJILHOCTh TeMe TPUIAET nudpPoBU3aIusd MapKETUHTa, B PaMKaxX KO-
TOPOI YCUITUBAETCs POJIb [TEPCOHATU3AINN U TOBTOPSIEMOCTH PEKJIAMHBIX COOOIIEHU. DTO 1103~
BOJISIET 3aKPEILIATh IMOBEJICHYCCKHUE TPUBBIYKY U (DOPMUPOBATH YCTONYUBYIO CBA3b ME¥K/Ty OpeH-
JIOM U IIOTPEOUTETIEM.

Oco0Oblil Hay4YHbIl MHTEpPEC MPeJCTaB/IgeT aHAIN3 PEKJIAMHOW KOMMYHUKAIIMA KOMITAHUT
«Apple», KoTopasi cauTaeTcst OJJHIUM U3 JIHJIEPOB B UCIOIb30BAHUU IMOIIUOHATIBHBIX 1 CHMBOJIH-
YEeCKUX MEXaHN3MOB BO3ﬂeﬁCTBHﬂ. Ee MapKETHHI'OBbIE CTpaTEeruu OPpUECHTUPOBaHbI HE CTOJIBKO
Ha XapaKTEPUCTUKH ITPOJIyKTa, CKOJIbKO Ha (pOpMUPOBaHUE IEJTOCTHOIO oOpa3a OpeH/ia.

Nurepec K TeMe ycuImBaeTCs T€M, 9TO pekaaMa « Apples aKTUBHO UCIOJIb3YeT IICUXOJIOTTIe-
CKHe TPUTTEPHI JJI CO3/aHUs JIOSJIBHOCTH ¥ CTUMYJIMPOBAHUS IIPOJIAXK. DTO JleslaeT KOMITAHUIO
yJIOOHDBIM U ITOKA3aTeJLHBIM KEeCOM JIJIsl aHaJ/Ii3a.

HpaKTI/I‘—IeCKaH 3HaAYUMOCTDb TEMBbI 3aKJ/JII0Y9acTCA B BOSMOXKHOCTU BbLIABJICHUA 9(1)(1)6KTI/IBHBIX
TPUTTEPOB, KOTOPBIE PeabHO BJIUAIOT Ha MOBEJEHNE TOTpeduTeeil. DTo BaXKHO i pa3padboT-
K1 O0J1ee Pe3yIbTaTUBHBIX PEKJIAMHBIX CTPATErUil.

NuTepec uccienoBanus TakyKe CBA3aH C TE€M, YTO B CYIIECTBYIONUX padOTax MCUXOJIOTH-
YecKHe TPUITEPhI YaCTO PACCMATPUBAIOTCH KAaK YacTh OOINeil cTpaTeruu, a He Kak CaMOCTOs-
TeJIbHBI 00bEKT aHa/M3a. JTO OCTABJIAET IIPOCTPAHCTBO JIjisi OoJiee TJIyDOKOIO M3yUeHUs MX
poJIn.
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SHAYMMOCTh T€Mbl YCUJIMBACTCS U TE€M, YTO YPE3MEPHOE MCIIOJIb30BAHUE IICUXOJIOTUIECKUX
TPUITEPOB MOXKET BBI3bIBATH HETATUBHYIO PEAKIIMIO ayJIUTOPUU U CHUZKATH JIOBEpUe K OpeH-
JIy. DTO Jie/1aeT BaXKHBIM He TOJIBKO m3ydeHue 3(H@PEeKTUBHOCTH, HO W ITUIECKUX aCIEKTOB UX
IIPUMECHCHUA.

Takum obpazom, TeMa sABJISIETCH aKTYAJIbHOM, MOCKOJILKY ITO3BOJIAET KOMILJIEKCHO PacCMOT-
peThb BIUSHUE TICUXOJIOTMIECKUX TPUTTEPOB Ha TOBeJIeHne ToTpeduTe eit u ONpe/Ie/InTh UX POJib
B (hOPMUPOBAHUU JIOSILHOCTUA U CTUMYTUPOBAHUY TPOJIaK B YCJIOBUAX COBPEMEHHOMN Me irnacpe-
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