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B nacrosimee Bpemst OpeH Ibl YIESIOT TPUCTATbHOE BHUIMAHNE BHICTPAMBAHUIO U PA3BUTHIO
TaKO KOMMYHUKAIUH C IOTPEOUTEIEM, KOTOPasd (hOPMHUPYET IIPUBEPIKEHHOCTH MAPOYHOMY ITPO-
nykty uian yeayre. CorsiacHo uccienoBanuio Motista, morpedbuTe/in ¢ SMONMMOHAIBHON ITPUBS-
3aHHOCTBIO OPEH/y TPaTdT B JiBa pa3a OoJIbIe JIeHer Ha IMOKYIIKH, IIPU 9TOM MoKasareb life
time value (LTV - tyT mebGombmias pacnmdpoBKa) Takux KIneHTOB BozpactaeT Ha 306% [3].
[TosTomy OpeH1aM BazKHO Ha KaXKJIOM Talle B3aUMOJEHCTBUsI ¢ TOTPeOnTe/IsiMI 00eCIIednBaTh
V/Ia9HBIN KJIMEHTCKAN OTBIT, KOTOPBIH (DOPMHUPYET SMOIMOHAIBHYIO MPUBSI3aHHOCTD U YIOBJIE-
TBOpeHHOCTH [1]. B HayuHOM co0bIecTBe M0I06HOE OTHOIIEHNE TIPUHSTO HA3bIBATh adderTus-
Hoit JrostibHOCTRIO (affective loyalty). Ee mocrurkenne cranoBuTest BO3MOYKHBIM TIPHU CJIEIOBAHUH
OpeH/IOM MYJIbTU- WM OMHUKAHAIHLHON KOMMYHUKATUBHOM CTpATEruu, TaK KAk 00e OHU OPHUEH-
TUPYIOTCs Ha YOBJIETBOPEHHE 3alpocoB moTpeburesteii. OHAKO 3Ta yI0BJIETBOPEHHOCTH 00eC-
[IeINBAETCS B PA3HOI CTEIIeHN U C pa3HbIM KOHETHBIM 3(hhEeKTOM, BBULY 0COOEHHOCTEH KarK 0
U3 CTPATEruii.

['maBHass xapakTepucTuKa, KOTOpasi OIpeessdeT My/JIbTH- U OMHUKAHAJIHHYIO KOMMYHUKa-
IIUIO, BHIPAXKACTCS B IIPEIOCTABJICHUN TOTPEOUTEII0 BO3MOXKHOCTH B3aUMOJIEHCTBYS ¢ OPEHI0M
n depe3 oddiiaitd, u Yepe3 OoHJIaH-KaHa bl. [IpuMedaTe/ibHO, 9TO MCCJIEI0BATEN BhIJIEIAIOT
JIBE BO3MOXKHBIE CTPATErnH BHEJIPEHHsI MHOTOKaHa bHOCTH [5]: pasBuTne 6persa B ceru Murep-
HEeT U [oCTeneHHblii nepexo/| B obduaiin-cpeay (Amazon); obdiaiitH-poiaku 1 mocTeneHHbIi
epexoJl B 3JEKTPOHHYIO KomMepruto (kpynubie pureiiiepsr (Carrefour, Tesco, CVS Health),
npou3sBo/icTBeHHO-ToproBuie Kommanun (General Motors, Procter & Gamble, Danone, IKEA)).
OMHUKAHATIBHOCTD OPEH I-KOMMYHUKAIUH sIBJISETCs JJOTUIECKUM TPOJI0JZKEHUEM MHOTOKAHA b=
HOTO MapKEeTUHTa, OJTHAKO 00J1aJIlaeT COOCTBEHHBIMU TTPEUMYIIECTBAMMU.

Bo-11epBbIX, K TAKOBBIM MOYKHO OTHECTH IIPEJI0CTaB/ICHUE KJIUEHTaM BO3MOYKHOCTU CBOOO/I-
HOTO TIEPEeKJII0UEeHNA MEXK/JIy KaHaJaMu, KOTOPOe IPOUCXOUT BMECTe ¢ CHUHXPOHU3AIMei j1aH-
HbIX. Peasm3anus MHOrOKaHaJIbHON CTpaTeruu He oOeclednuBaeT MOTPEOUTe IM «OeCITOBHbIY
KJIMEHTCKUN OIIBIT, TIO9TOMY JIAHHBIN ITO/IXOJ] B MEHBINEH CTeleHu BuseT Ha (GOPMUPOBAHUE
JIOSLTBHOCTH OPeHIy. D9TO OCOOEHHO aKTyaJbHO B CBA3M C pe3yabraramMu ucciaegoBanus PwC:
6osree 70% pecnonaenToB HaszBaan (haKToOp YJAAIHOTO OINbITa B3aMMOJICHCTBHA OIPEIeIAIONIM
UX [PUBEPKEHHOCTH KoMIaHuu [4].

Paznuune mexy mogxomaMu ¢ TOYKK 3PEHHUs] MHTEIPAIMH KaHAJIO0B MOYKHO IPOCTIEIUTH
Ha TIpuUMepe OPeHJI-KOMMYHUKAIMI JIBYX KOMIIAHUN B cdepe MPOU3BOJICTBA OJIEKIbI - Zara u
Levi’s. KimenTs! Zara MOTyT COBEpIINTH MOKYTKY Ha caiiTe (¢ JOCTABKON Ha JOM HJIH B IIYHKT
CaMOBBIBO3a) WJIM B MarasmHe OpeHJIa U BEPHYTh TOBAD B yCTAHOBJIEHHBIE CPOKH TIO JIIOOOMY U3
KaHaJI0B: OOPATUBIINCH B COOTBETCTBYIONIUI ITYHKT IIPO/IakK WU BOCIIOJIb30BABIINCH YCIyTaMu
Kypbepa. B cutyarun ¢ Levi’s, 3Tu onnmm HeJOCTYIHBL: y MTOJIb30BaTe el caiiTa HET BO3MOXKHO-
CTU BEPHYTh 3aKa3 B TOPrOBYIO TOUKY, PABHO KAaK U TOBAPHI, IPUOOPETEHHBIE B IIYHKTE IIPOIAK,
He MPUHUMAIOTCA 00paTHO 1o novte. Takmm obpazom, Kelic Zara MOJATBEPXKIaeT sIBHOE YI00-
CTBO KOMMYHUKAINY I TIOTpedUTE e, KOTopoe obecrievdnBaeTcs 0J1aroapst NCIoIb30BAHUIO
MHCTPYMEHTOB OMHUKAHAJIBLHOI'O TOJIX0/IA.
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Bo-BTOpBIX, IpU OMHUKAHAJILHOW KOMMYHHUKAIIUN KJIUEHTHI MOJIYYIAIOT DPEJIeBAHTHBIE Tap-
reTUPOBAHHbBIE TPEJJIOKEHNs, KOTOPble MeHEPUPYIOTCS Ha OCHOBE aHaJn3a UCTOPUU KOHTaK-
Ta ¢ 6pergom ¢ nomortnbio CRM-mrardopm. Tlorpedburesn mosydaoT peKOMEHIAIMH 110 BCEM
HHTErPUPOBAHHBIM O dJIaliH- U OHJIAfiH-KaHaIaM, B OTJINYNE OT MHOTOKAHAJIHHOTO IOIXOIA,
IIPU KOTOPOM JIJTsl KaKJI0r0 KaHaja (hOPMUPYIOTCs COOCTBEHHBIE 0A3bI JIAHHBIX U COCTABJISIIOT-
¢ OTJIeJIbHbIe OpEeHIMHTOBBIe cTpaTeruu. Pe3ynbrarsl uccienoBanus Epsilon moarsepxkaior
3HAYMMOCTD HEPCOHAJU3AIMN KJINEHTCKOro omnbita: 6osee 80% peclnoHIeHTOB OTMETHIIN CBOE
JKeJTaHue B3anMO/IeiCTBOBAThH ¢ KOMIIAHKEH, KOTOpas IPEIOCTaBIsIeT MOM00HBIE TIPE/IJIOKEHUSI .
B uccnemoBanun mpecTaBieHbl JIJAEPhI 110 JAHHOMY IIOKA3aTei0 B PA3JIMIHbIX OTpacisx. B
cdepe Typusma u oTabixa - 370 Disney, Carnival, Marriott, B ¢punancosoii orpaciu - 370 Bank
of America, Citibank, USAA, B unxycrpun obmmecrsernnoro nutanus - McDonald’s, Domino’s
Pizza, Subway, cpean marasusoB posuudHoii Toprosim - Walmart, Target, Kohl’s [2].

B-tperbux, obe cTrparernu HalpaBJ/IeHbl Ha YJIOBJIETBOPEHUE 3aIpPOca IOKyIaTeieid B ya100-
HO KOMMyHUKanuu [4], oJHaKO peajim3yercst 9TO B pasHoil crernenu. Eem pu MHOTOKaHAIb-
HOCTH YJIydIlIeHUs] KACAIOTCs, KaK [IPABUIO, Hanbosiee 3hPeKTUBHBIX KAHAJIOB, TO IPU OMHUKA-
HAJILHOCTH ITPOUCXOIUT ONITUMUBAIINS BCEX CYIIECTBYIONINX KaHAIOB. B OMHUKaHAILHOW OPEH/I-
KOMMYHUKAIAY T10]T, Y00CTBOM TIOHUMAIOT: SPTOHOMUYIHOCTH BeO-caiiTa, HAJIMINe ero MOOM/Ib-
HO#l Bepcun u oUIUATIBLHOIO MPUJIOKeHUs, Oecriepeboitnoe dyHkimonnposanue call-nientpa,
BO3MOXKHOCTBH 00PaTHOM CBA3M ¢ OPEHJIOM 110 BCeM KaHaJIaM, BKJIIOUas COlMaIbHbIe CeTH M MeC-
CCHJI2KEPHI.

Takum 0Opazom, cpaBHUBasi MYJIbTH- ¥ OMHUKAHAJIBHBIN MTOIXO/IbI, BAXKHO OTMETHUTD, ITO
OCJIeTHNN HamboIee KOMILIEKCHO BJIUSIET HA SMOIMOHAJBHYIO JIOSIJIbBHOCTH OpEeHTy, KOTOpas
dopmupyercs myTeM obecriedeHrns 0€3yIPevHOro KJIMEHTCKOro orbiTa. [[puHrnMas Bo BHUMaHMe
AKTyaJIbHYIO CTATUCTUKY, KOMIIAHUSIM CJIe/IyeT KOHIIEHTPUPOBATH YCUJIUS B YIIPABJICHUN OPEH/I-
KOMMYHUKAIIUSIMIA UMEHHO Ha <«OeCIIOBHOM» OIIBITE, TaK KaK OKOJIO IOJIOBUHBI IOKYyIIaTesIei
CKJIOHHBI K TIOT€Pe IPUBA3AHHOCTU OPEH/Ty TI0C/Ie HEYIATHOIO KOHTaKTa ¢ HUM [4], a 3a ya00HbIi
U CEepPBUC U MPUBETIUBBIN [TEPCOHA KJIUEHTHI NOTOBBI CTATh MOCTOSHHBIMU TPUBEPIKEHITAMI
TOPrOBOIl MapKU UJIU IPOJLYKTA.
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